BreedLove Forever | FamilyOS Investor Draft vO - Confidential

BreedLove Forever [ FamilyOS Investor Package
vO

I Package thesis

BreedLove Forever [ FamilyOS starts as Care Continuity and expands into the family-owned trust and
memory layer for Al in the home: a consent-governed system that preserves family context, supports
caregivers, and eventually carries approved family identity into robots, appliances, vehicles, and digital
continuity experiences.

I The five investor builds

# Artifact Purpose File

1 Investor One-Page Teaser Fast intro / email attachment 01 - FamilyOS Investor One-Page Teaser
2  Pitch Deck Main investor conversation 02 - FamilyOS 12-Slide Pitch Deck

3 Investor Memo / Business Plan Diligence-ready narrative 03 - FamilyOS 12-Page Investor Memo

4 Pro Forma Appendix Numbers, scenarios, capital plan 04 - FamilyOS Pro Forma Appendix

5 Technical + Privacy Appendix Architecture, consent, safety moat 05 - FamilyOS Technical Privacy Appendix

Related source model: FamilyOS LivingOS Pro Forma vO

| Investor-ready story spine

VISUAL FLOW /| DIAGRAM BLUEPRINT

flowchart LR
A[BreedLove Forever umbrella] --> B[FamilyOS]
B --> C[Care Continuity first wedge]
C --> D[Paid pilots + high-touch founding families]
--> E[Proof of trusted family memory]
--> F[Family-owned AI trust layer]
--> G[Robots / appliances / vehicles / ambient AI]

Lo B = I v

--> H[Consent-based persona continuity]

| Investor readiness gaps to fill before outside use

The package is professionally structured, but it should be treated as vO internal investor draft until these
blanks are filled with real proof:
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Gap Needed before serious investor use

Clear fundraising terms amount, instrument, valuation/cap if applicable

Founder/team slide why Robert/BreedLove Forever has unfair insight and execution advantage
Product status concept vs prototype vs MVP vs beta vs paying pilots

Demand evidence interviews, waitlist, pilots, LOls, testimonials, discovery notes

Market sizing sourced TAM/SAM/SOM for care continuity, family memory, eldercare Al, home Al
Demo visuals screenshots, wireframes, clickable prototype, sample family profile

Pricing validation customer interviews or pilot pricing feedback

Legal/privacy review consent, data ownership, succession, sensitive-data boundaries

Brand hierarchy decide public relationship between BreedLove Forever, FamilyOS, and LivingOS

Strongest investor line to preserve:

If Al is coming into the home, every family needs a trusted operating system for what
that Al is allowed to know, remember, and do.

I Current recommendation

o Build with the Care Continuity wedge first.

Target $500k—$1M to prove paid-pilot demand and working product value.
Use that evidence to justify a $1.5M-=$2.5M MVP/seed round.
Keep full-platform expansion as the long-term thesis, not the first operating scope.

I Professional package requirements covered

x] Visual diagrams and flows

x] Solid number layout

x] Competitor map

x] Privacy/consent architecture

[
[
[
o [x] Capital ask and use of funds
[
[x] Pilot and milestone plan

[

x] Risk and safety boundaries

I Truth boundary

This is an investor-draft strategic package, not legal, medical, tax, or accounting advice. Financials are
planning estimates that need live validation through pilots, customer discovery, accountant review, and
legal/privacy counsel before external fundraising use.
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Investor-draft strategic material. Financials are planning estimates pending pilot validation, legal/privacy review, and accountant review.
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